1. If we do not have a product on our GSA contract, can we sign a GSA teaming agreement with someone that does?

The Federal Acquisition Regulation (FAR) Subpart 9 provides for teaming arrangements in order to enable the companies involved to complement each other's unique capabilities and offer the Government the best combination of performance, cost, and delivery for the system or product being acquired. 
2. Some of the pricing workbooks include sheets for "Other Offeror Provided" products.  It appears these sheets are not part of the price evaluation within the Workbook.  What is the Government's intention or expectation with these worksheets?  i.e. must a vendor propose an "other" product in order to receive award under the category since the Best Value Plan states "every product within a product category must be bid to compete in that product category."  So, do we need to find and submit an "other" or can we leave it blank?

Ignore the "other worksheets" you do not have to propose an "other" and may leave it blank.
3. Do you have any data or estimate on what percentage of the orders that have gone through the prior Accessories BPA were purchased via a credit card?

Given that purchases under $2,500 are restricted to a credit card, the following is provided:
Approximately 1519 orders were processed, 1071 were credit card orders which equals 71%; the vast majority of orders were under the threshold of $2500.  It would not be unreasonable to expect up to 80% to be placed via credit card orders. 
 

4. Can we team with a big business?

This is not a small business set-aside but is restricted to small business vendors bidding as primes.
5. Would you accept GSA schedules of our partners that we team up with on products that are not on our GSA schedule?

Yes, however, you must have at least one product on you schedule for each category which you propose.  You cannot propose only products from teaming partners.  For example, if your GSA schedule is for IT services only, you cannot team with IT equipment providers and be awarded a BPA. 

6. Does the AF want the GSA Terms and Conditions for each Teaming Partner?  Does the AF want the Approved Pricelist for Each Teaming partner?  May these items be provided on the CD or does the AF require a hard copy?

If the item is not on your GSA schedule, then you will need to provide evidence of the item on the GSA teaming partner's schedule.  Reference Page 2 of the invite package, "Deliver two hard copies of the entire response . . .  Include one electronic version of all documents.

7. We use office 97 and wonder if that is going to be a problem in creating the electronic version we are sending you?  Do we need to purchase 2000?

No, this should not be a problem.
8. Within any of the Pricing Workbooks, are we to list additional products that we are offering within the category, or should we only be listing the manufacturers within the GFMD table and supplying the highlighted GSA Schedules showing the products that fall within the relevant SMC and categories?  For example, we decide to quote a 17" Monitor from Company X and provide a BPA Bid Price of $125.  We have other 17" Monitors both from Company X, as well as several other companies.  Should these products be listed within the Pricing Workbook?
If you are talking about System accessories, for the single product you propose, you should list your best price.  If you are talking about Rugged devices, you should only propose the product requested at your best price.  

9. Is the Air Force is requesting a separate Worksheet in the pricing document for each offering by each manufacturer within the category?  For example in the category of 15-inch LCD Flat Panel Monitors, we may offer this product from NEC, Viewsonic, and Sony.  So as we are interpreting the instructions, we would be submitting 3 worksheets for 15-inch LCD Flat Panel Monitors, one for each manufacturer.

The Air Force expects to receive one worksheet for the single product proposed. The most important criteria are price and guaranteed future discounts. 
 

10. We do not have a GSA contract number as we have not been awarded a contract yet.  Do we still have to fill out the Past Performance Questionnaire?  The form states that the GSA contracts are to be used as a reference.  Will our not having the form hurt our chances?  What other documentation can we use as a reference?

If you company does not have a GSA contract, it cannot be considered for award since a BPA will be awarded based on the offeror's GSA FSS.  I highly recommend that you consider applying for a GSA FSS if you are interested in future opportunities.
 

11. Where product brand names are listed, i.e., Panasonic CF 28, do we have to submit said product or can we change to a product that we carry, such as, Itronix GoBook, MicroSlate, etc.
Where the brand name is listed, you have to submit that product.
    

 

 

 

