NOTICE TO INDUSTRY –  Acquisition Update

The purpose of this industry notice is to provide an update to the Enterprise Information Management (EIM) acquisition and to inform industry on the tentative acquisition strategy.

The EIM program objective is to deploy capabilities that enhance Air Force business operations by providing decision-makers and all AF personnel with on-demand access to authoritative, relevant and sufficient information to perform their duties efficiently and effectively.

EIM is designed to provide the Air Force a standard  capability to support electronic workflow, electronic records and document management, content management, collaboration, storage, knowledge management , and electronic forms/publications (Integrated Management Tools (IMT)).   The Air Force has chosen PureEdge as the IMT solution..

The Air Force is looking for an integrated software suite(s) of Commercial Off the Shelf (COTS) products/solutions for an EIM capability.  This solution can be made up of one or more software products that can support the EIM objective.  

The Air Force is tentatively planning to acquire the products and integrator first, to include a minimal amount of implementation services to accomplish tests of the product suite on GCSS-AF and the simultaneous execution of two initial pilot programs.   A second acquisition will occur shortly after the product selection is made for additional change management  and implementation services to AF installations.  At this time, the EIM acquisition will use GSA schedules and be reserved for small business.   

The Small Business Administration (SBA) uses the North American Industry

Classification System (NAICS) Codes to establish size standards on an industry by industry basis.  The NAICS code for the Enterprise Information Management (EIM) Program is 541519, Other Computer Related Services.  This size standard for this code is based on average annual receipts of $21,000,000 for three most recent completed fiscal years

The Air Force tentatively plans to compete for the software suite(s) using FAR Part 8 procedures and issue a Blanket Purchase Agreement against GSA schedules.  Again, it is planned that this effort will be reserved for small business. 

As such, it is the responsibility of industry to insure that you have schedule(s) in place for labor rates, your products, manufacted product(s) (if only proposing a single manufacture product sweep) or schedules for “hybrid” products.   If you do not have  current  schedules in these areas, you will need to work on getting them placed on  GSA schedules.  


Hybrid is defined as:  multiple, independent COTS products that will be integrated by the offerer versus one COTS product that has all functionality integrated in the single package
It is acceptable to identify more than one GSA schedule when submitting your proposal.  However, the products you propose must be identified on one of  the schedules.  In addition, the schedules must include rates for continental United States (CONUS) and other than the continental United States (OCONUS), to include overseas. 

Tentatively, it is anticipated that we will issue a Blanket Purchase Agreement with a five year ordering period.  Your schedules must be available for the entire ordering period.

If you have any questions concerning this announcement you may contact the Contract Negotiator Shelley Johnson at shelley.johnson@wpafb.af.mil or the Contracting Officer Tim Hannah at timothy.hannah@wpafb.af.mil.

